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A\t the tender age of 23 years old | started in this industry as a rep
selling to distributors on the East Coast. One of the first people | met was a
man named Stan Maziuk, Sr., president of Maziuk & Company Inc. of
Syracuse, NY.

Stan was a man who knew this industry inside and out, yet he was also a
man who loved people, telling stories and looking toward the future. Stan
was a gentleman, an entertainer, and one of the founding fathers of the
locksmith industry as we know it today.

At the ALOA convention in July, | chatted with Stan Maziuk, Jr. who told
me his father had been in the hospital for some time. Having just changed
rooms, Stan Sr. bluntly informed his son that he immediately needed a
phone line installed in his hospital room, he requested computer reports
from the company, and a stack of business cards.

Stan Maziuk, Sr. loved locksmithing and he loved being involved. | don’t
think it was the inventory on the shelf that kept Stan’s attention all these
years. | think it was his love of people that made Stan a special man.

On September 3, 1995 Stan Maziuk, Sr. passed away. Maziuk &
Company is guided by the steady hands of Stan Maziuk, Jr.

But I'm going to miss the old man.

Here is some further information for those of who who have had
questions about your subscription to The National Locksmith in relation to
your previous subscription to the Reporter.

First, if you were Bonded through the Reporter, yes, we are honoring
the Reporter's Bonding, so you are still Bonded. However, we are not
issuing new Bond Cards. Your Reporter Bond is good until your Reporter
subscription would have expired. After that, when you renew your
subscription to The National Locksmith, and if you choose to be Bonded by
us, we will issue you a new Bond Card in the name of The National
Locksmith.

Second, if you are curious about any extension made on your
subscription to this magazine, here is an easy method to check your
expiration date. Simply look at your magazine mailing label from this issue.
On it is printed a date and a year. That is the month of your last issue. So if
your label says SEP96, then your last issue will be the September issue of
1996. If you have any questions, feel free to call our circulation desk.

By the way, you may be interested to learn that The National Locksmith
is now the magazine with the largest paid circulation of any magazine in
the industry!

America Online: NATL LOCK %
Use the above address if you are on AOL.
Internet: natllock@aol.com

Use the Internet address if you are not on AOL.

Click on border to view new company or issue

Marc Goldberg
Editor/Publisher

Farewell
to a friend...
Stan Maziuk, Sr.
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Maziuk & Co.

Technicians Association.

In Memorium

Stanley J. Maziuk, 83, died September 3, 1995. He
was founder and chairman of Maziuk & Co., a
wholesale locksmith supply firm in Syracuse, NY.

Stan’s association with the industry is a long one.

At age 16 he began working for Yale and Towne in

Stamford, Connecticut. His interest quickly turned

to bank vault and time locks, eventually traveling

throughout the northeastern United States as a field

representative and troubleshooter. A desire to own

his own business came to pass in 1943 when he

founded the Syracuse Safe & Lock Company. The

service side of the business was subsequently sold, and builder’s hardware
items were added to the locksmith supply inventory of what was to become

He was a member of the National Locksmith Suppliers Association,
Associated Locksmiths of America, founding member of the Central NY
Locksmiths Association, and Charter Member (#1) of the Safe and Vault

Safe Parts Wanted

can’t get enough of The National
Locksmith! As one of the “little
guys” often referred to in the
magazine, | have gleaned plenty of
tips, ideas, and just plain good

The Nationa\ Locksmith
1533 gurgundy Park\c/)v_[ay
Stream\Nood, 1L 601

Attn: Editor
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reading from your magazine. | am
currently employed by the state
government as the locksmith for a
MR center. While | have seen many
articles on modern lock systems,
some text on the older locks still in
use would be helpful. Specificly,
anything on the 1950’s cast iron Yale
8300/8400 series. Any parts available
out there? | also run my own
business “after hours,” and have
used several tips to shorten the work
time on many jobs. | was glad to see
the commentary on AOL. Keep up
the good work!

Richard E. Cybrynski
E Mail

Learn By Doing

enjoyed Dave

I particularly
Franchuk’s article “Safe Moving the
Smart Way.” ( July 1995, page 170.)
About 10 years ago | moved my first
safe, an 800 pounder. | rented a truck

America Online:
NATL LOCK

Use the above address
if you are on AOL.

Internet:

natllock@aol.com
Use the Internet address
if you are not on AOL.

and hired a high school kid to help
me. We strapped it to a refrigerator
hand truck and wheeled it out of a
garage.

When we got to the driveway, the
slope away from the garage made it
difficult to control. We laid the hand
truck on its back and slid it to the
ramp on the truck. Since the
driveway was so steep, the ramp was
nearly flat and we had no trouble
getting the safe up the ramp. Then
we hit the lip at the top of the ramp.
After some tugging and shoving, we
were over the lip and onto the bed of
the truck.

Then | panicked. The truck was on
an even steeper part of the driveway
and the safe was now rolling
forward. Fortunately, the kid jumped
out of the way. My hands froze to the
hand truck, | took a few steps and
then dropped to my knees, letting the
handtruck fall to the floor. | got
about half way down the bed of the
truck and decided to let go. The safe
kept going and smashed into some
boxes at the front of the truck. The




safe was fine, and, amazingly, the

truck was undamaged. | learned a lot
that day.

Jeff Boone

E Mail

Light Surprise

he pinning light fixture tip in the
July Technitips column has been
around for a long time. It was
designed by Pat Sullivan as the
“Magni-Light Loader.” | own one.
Patent pending, maybe a patent now.

Good job, but it’s not new. | guess
everyone knows Pat Sullivan. Ask
him.

P.S. I know you won’t print this
and | won’t be renewing my
subscription. We have been through
this before.

Dick Ingeman
California

Editor’s Note: Well Dick, | hope the shock
isn’t too great for you when you see your
letter in print! There’s a phrase that says
there’s nothing new under the sun. So I'll
believe you when you say this tool has
been previously manufactured, but at least
the tip gives the method to make your
own. Making a tool out of scrap lumber
doesn’t infringe on a patent. Oh, and we’ll
look forward to your renewal!

Put Manufacturers On Call

would like to bring to your

attention a serious problem in our
industry (and many others) that
seemingly has no solution as of yet.

As a locksmith and door
company, we order product from a
multitude of suppliers and
manufacturers. Occasionally, out in
the field or after it has already been
installed, it is discovered that said
product is defective. Therefore, we
have to return to the work site a
second time once replacement
product has been received, with
gracious apologies from the
supplier/manufacturer.

The problem: Who pays for the
return service call? Surely not the
customer, who is the innocent victim
in this situation. Unfortunately,
neither does the supplier nor
manufacturer. Their obligation is
fulfilled by replacing the defective
product. It is you and I, the service
company, that unfairly assumes the
cost. Essentially, we are punished by
the supplier/manufacturer for using
his product. Furthermore, we look
inadequate in the eyes of the

The solution is not as easy to
decipher. If the supplier/manu-
facturer assumes the cost of the
second service call, surely product
prices would rise to cover the loss. If
the independent service company
assumes the loss, the financial
burden could result in fewer
independent service companies.

The most obvious solution is to
not make defective product.
However, we do not live in a perfect
world and mistakes do occur.
Perhaps the manufacturer should
assume some responsibility for his
product and, at the very least, offer
additional product at a discounted
rate (or some other remuneration)
under these circumstances. This
would appease the service company
and promote the manufacturers
product.

Any other suggestions?

Rhonda Blanchard
California

Editor’s Note: Rhonda, needless to say
you’re not alone. Still, as a business, this
is part of the liability we accept. On the
other hand, there are two ways that we
can protect ourselves. First, is to use
product from reputable companies. As
even they go through phases of “quality
enhancement,” be prepared to contact the

company involved, and, if not satisfied,
change! When enough customers
(locksmiths) leave for better product, that
company either changes or goes out of
business.

Second, many U.S. manufacturers are now
per using ISO 9000 certification. Unlike
U.L. Listing and ANSI ratings, ISO is a
quality standard ensuring that a certified
company implements a system of quality
assurance for their products. It should be
noted that ISO does not certify or rate the
product! Instead, it makes sure that the
certified company has instituted programs
and systems that keep a close watch on
the way a product is manufactured,
packaged and shipped. What it comes
down to, is that when you purchase a
product from an [ISO certified
manufacturer, not only do you get product
that works as advertised, but that you get
all the components (nuts, screws,
instructions, etc.) that are supposed to
come with that product. The reason for
many manufacturers not jumping onboard
the ISO bandwagon, however, is that it is
an expensive and extensive endeavor.
Many companies to whom | have spoken,
have taken years and spent tens of
thousands of dollars to develop and
implement the programs and systems
necessary to meet the 1ISO standard.

e ERCORE

It’s not safe unless
it’s Schwabh Safe.

(" Click here for more information

customer for supplying him with
defective product.
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You Missed Us

refer to your excellent article in the
August 1995 issue titled “Lining Up
Electronic Distributors.”

It saddened me, however, that we
neither were named in the article nor
in the listing at the end of the article.
We have been pioneers in the
electronic access field and we have
several members on our staff who
provide technical services to
hundreds of installing dealers. We
are one of Locknetics Security
Engineering’s major national
customers.

Hopefully, you will keep our
contribution to the industry in mind
when that subject is again discussed
in your publication. If you noted the
omission of our name from the
listing in a future issue, that would
certainly be most appreciated.

Mayflower Sales Co., Inc.
Bill Swetow, Pres.

Editor’s Note: We’re truly sorry, Bill. Next
time the subject is covered, you can be
sure you’ll be contacted!

Movie Premier

It was great seeing my article in
July’s issue of The National Locksmith.
Thanks for putting it in. ( July 1995,
page 114.)

To update you on the movie, it
was released on August 4th. The title
is “Something to Talk About.” I went
to see it last night and | am glad to
say | did make it in the final version.
The scene is pretty short and you
almost have to know it’s coming up
to recognize me, but | made it. Can’t
wait for it to come out on tape so |
can check it out in slo-mo. Talk to ya
later and thanks.

Craig Ostrander
E Mail

No Cover?

I received my copy of the August
1995 The National Locksmith. | was
somewhat surprised that the
magazine was not in the sealed
plastic cover as it has been the past
few months. Have you stopped
putting the magazine in the wrapper,
or is it that the wrapper somehow
got ripped off? I am sure that you
will agree that the information that is
in The National Locksmith is not for
everyone.

Your taking the time to research
this is greatly appreciated.

Paul’s Security
E Mail

Editor’s Note: No question about it, the
information in The National Locksmith is
meant for your eyes only. The egregious
error of not putting it under cover was
committed by the printer, who has since
then, assured us it won’t happen again!

Cam Lock Coverage

As an advertiser, we usually flip
through your magazine, just to see
what we may see. Admittedly, most
of the technical information just goes
over our head. But your recent article
on cam locks caught our undivided
attention. After reading it, we would
like to comment on another
significant place these locks are used.

These comments are pertinent to
your readers. | cannot tell you how
many locksmiths have called, since
we began advertising in The
National Locksmith, who have told
us that they have turned away
business over the years for lack of a
source. We produce the coin boxes,
and stock in the locks for coin
operated laundry equipment.

These locks differs slightly from
the usual Double “D” 3/4 barrel. The
stem on the end is a 9/32-28
threaded stud. This is the most
common lock format for all
commercial washers and dryers, and
some amusement and vending
machines. But what it is hung onto,
the stud, can lead to some real
headaches.

Most top load equipment (i.e.
machines that differ from domestic
machine only in the addition of a
meterhousing) will use a standard
coin box. The notable exception is the
Maytag line, which uses an extension
with a 1/4 turn roll pin. There are
also a few models which use the
Guardian style box. This is true of
some few GE, and Whirlpools, and
many Kenmore machines.

Large front load machines, both
washers and dryers, can vary widely.
They also can vary according to
which year the machine was made.
For instance, Huebsch dryers made
before January 1st, 1994 will use a
threaded extension, but machines
after that date will use the standard
coin box.

If the machines which use
standard mount coin boxes are to be
rekeyed, it is generally more
economical to replace the entire box,
rather than tear one down, and
rebuild it with a new lock. Stack
tolerances frequently require special
shim spacers, especially when going
from one make of lock to another.

Some boxes require locks of a

specific make, and cannot be
switched to a different lock. For
instance, a Greenwald Hide-A-Key
type box, must use a tubular cam
lock with the extended shank key. It
cannot be easily converted to Duo or
Medeco.

A standard coin box can be
inexpensively replaced. But boxes for
those manufacturers who march to
the beat of a different drummer offer
a different challenge. The strongest
warning | can offer is do not use a
hole saw to core out a lock on these
boxes unless you know you can
replace the box. When in doubt,
attack the lock directly. It is nearly
impossible to locate the box for some
of the older machines. And some of
the current production boxes have
ridiculous replacement costs.

I have enclosed our catalogue,
open to the section showing the more
common extensions. It also details
how to define the extension if the
make and model are uncertain. We
can and do make “one offs” for
people who have some brand of
equipment which is no longer
produced. We also have the service
door locks for most commercial
laundry equipment.

Please examine the catalogue, and
the other materials enclosed. If you
wish to offer your readers a digest of
the information above, that is fine.
Or, if you wish, Peter Bigner, our
Director of Sales, and | will try to
compose a compact article detailing
some of the more obvious (and some
of the not so obvious) peculiarities of
coin laundry service.

There is no reason why a laundry
operator should not get full service
from their local locksmith, rather
than having him come to a stop at
the front door. Also, consider that
600,000+ coin operated laundry
machines are produced each year.
They have a service life of from 10 to
15 years. At any given time, there are
around 10,000,000 of these machines
in service, each with at least two
locks! It may not be automotive, but
this is still not an insignificant
number. Why should the laundry
equipment dealers get all of the
repeat business?

If there is anything you would like
from us, please do not hesitate to call.
After all, we succeed only if the
people in the field succeed.

Norman A. Martin
Corporate Administrator
The Monarch Tool & Manufacturing Co.

Editor's Note: Thank you , Norman. I'm
definitely going to take you up on your

8 « The National Locksmith
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article offer. In the mean time locksmiths
can get that informative catalog you sent
me by calling you at (800) 462-9460.

AXXess

Another periodical had recently
reported on a new key cutting
system called AXXESS. If |
understood correctly the machine
had the ability to decode your
worn key and return the key to
factory specs.

A pretty good trick any way you
look at it. Possible yes, but not
without some special extra
programming in each case. Such a
machine would have no way of
knowing whether to cut plus or
minus unless told to do so, not to
mention all the custom pinning we
do to remove the customers from
existing manufacturer key specs.

Anyway, | did not run up the flag
of surrender.

I saw one of these machines in an
Albertsons store in Las Vegas the
other day. I clasped my hands in glee
and promptly had my Ford 5 pin
ignition key copied. Due to the
tolerance in a 5 pin Ford not much of
a challenge normally. But this was a
copy of an impressioned key that |
have the girl to copy.

Results were that on side turned

smoothly, the other real tight. The
spacing was off a bit and one pin was

Click on border to view new company or issue

marking deeply.

Had | given the girl a 10 cut
Mazda second generation or similar
key | no doubt would have gotten
my money back, which by the way
was $1.49 plus tax.

Though we should stay aware of
what’s happening in the trade | do
not believe we should take all of “the
sky is falling” articles to heart.

Ron Ryder
Nevada

Grow Up!

In response to the letter entitled
“Lockout Dependent,” | say to the
writer, GROW UP! (“Letters To The
Editor,” July 1995.) If you live in a
glass house you shouldn’t throw the
first stone. You’re a grown man. Try
to act like one.

For five years you have cried to
anyone who would listen. You’ve
written letters to the local police
department about me and my
husband. You cried to SCLA about
my being retired from the military.
You ran radio ads telling the public
that you were the only master
locksmith in this county. You know
that is pure bull.

In your letter you stated that you
have to put up with an
ALOA/SCLA member who has a
police radio and that the member

= >
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Click here for more information

was forced to buy a city license even
though they lived in the county.
How ironic! When you had a police
radio that was okay, now that the
shoe is on the other foot, you’re
throwing a temper tantrum. As far
as the license goes, nobody forced
me to purchase one. It is a
requirement to do business in the
city. If, as you stated, you decided to
ignore the cops, why did you write a
letter offering to hold car opening
classes for the police.

What is your problem? Are you
paranoid? Is it competition, or is it
FEMALE competition that you can’t
stand. | advise you to GROW UP. If
that seems to be a problem, | will try
to find some Pampers and a pacifier
for you!

I do my job and I do it well. |
don’t worry what other locksmith
shops are doing or what they have
that | don’t—so why are you so
worried about me and my business?
(You don’t pay my bills!)

Some things can be inherited but
good reputation, trust, and respect
must all be earned.

Proud to be an ALOA member.

Angela (Angie) Groves
S. Carolina
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Reed Report

Scattershooting while wondering whatever
happened to ... Shel McDonald

I went about two months without anyone being able to get in touch with me. That
makes it real hard to write this column when not talking to locksmiths. | want all the
associations to start sending their newsletters to me at: PO Box 814713, Dallas, Texas
75381, or you can phone me at 817/481-5455.

Just talked to Hank Spicer and he is working real hard on #5 of his Hankman
series. You'll be hearing from me soon on a special offer.

Bill Reed TRUST Organization is alive and well, so you members out there hold on. You'll be
receiving information periodically from me. This organization is going to be tied in to
making more money for locksmiths. | have big ideas, so you'll be hearing from me
soon. (If you haven't already).

The Spy Supply stores seem to be growing. These are the stores where anyone can
walk in off the street and buy picks, car opening tools and other items used by
locksmiths. They also sell many “how-to” books. We are beginning to get legislation
now, such as lllinois, so | think this should probably be their first mission - clean up
the stores. Easier said than done.

I'm going to try my best to come up with an all new TRUST seminar program for
1996. Steve Young and | will be working on it and hopefully we’ll be making an
announcement real soon. Then | will ask all interested associations to contact me to
set a date.

And speaking of associations - there’s one thing I'm still very aware of -
associations and their problems. Slow, if any, growth, no money, hard to get
programs, hard to find workers. This is not just an association problem, but an
industry-wide problem. | am going to try my best to attack this problem head-on and
work with the associations. Since I'm not sure what I'm going to be doing, | can’t
make any firm commitments right now. However, | will promise this. The company |
eventually end up with will encourage association membership, and promotion of the
locksmith or I'll find something else. Our industry MUST do this, or die. I'm not
ready for it to die.

Yours For Better Security,

iy
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Don’t Let The “T” Word Scare Yal!

by Jake Jakubuwski

e see and hear the word,

“technology” a lot these days. It
seems as if you can hardly turn on a
TV news program, an educational
program or a good, old-fashioned
good-guys-bad-guys program without
being shown, told or sold on the idea
of some sort of “the latest
technology.”

Even our trade magazines are full
of the word technology. Articles on
“The Latest Electronic Lock
Technology” or “Technology For The
Locksmith In the 21st Century” are
representational of the use of the word
“technology.” Shucks! Even this ole
boy has been known to throw the “T”
word around in an article occasionally.

I reckon that the word technology
has been used so often by so many
authors that it has sort of taken on a
kind of ominous meanin’. Like: “If you
don’t watch out, technology’s goin’ to
git ya!” Just think about it a minute.
The word has been used so often,
some folks’re liable to have the idea
that if they cain’t handle the NEW
technology, they’re gonna be doomed
to becomin’ like history or someithin’.
Don't believe a word of it!

The only thing that today’s overuse
of the “T” word means is: Things are

Linus Yale’s pin tumbler lock and
GM’s in-column ignition lock were
the technological equivelants of
today’s high tech, electronic and
electro-mechanical gadgets -
Nothin’ to be afeared of!

changin’. Sure, they're changin’
quicker then Granma’ll let go of a hot
biscuit pan. But that’s all that’s
happenin’ - simple change - period!
An’ the only way technology is goin’ to
git us is if we refuse to take advantage
of the changes as they occur.

I know as well as anyone that
change can be a little on the scary side
sometimes. After all, to change, we
have to let go of the comfortable and
familiar and learn to embrace the
unfamiliar. ‘Sides, if it weren’t for
technological changes in this industry,
there’'d be a whole heap fewer of us in
this business then they is raht now.

What I'm tryin’ to illustrate is the
fact that if Linus Yale had not invented
the pin tumbler lock and the
paracentric keyway, those of us that
could call ourselves locksmiths would
be hand-forgin’ ar’ own lock parts and
tryin’ to figure out how to fancy up the
wards in the new lock we jes’ made to
keep too many keys from operatin’ it!

You see, Linus Yale’'s contributions
to the locksmith trade were the
technological marvels of their day, just
like the Egyptian Lock was the
technological marvel of 4,000 years
ago; and access control units made by
Securitron, Omni, Locknetics and

others can be considered the
technological marvels of today’s
rapidly changin’ access control
market. At the very least,
electronically activated locking
devices like, those mentioned, should
be looked upon as just the next
generation of change that we need to
learn to deal with.

Chew on this for a minute. Any
electronic access control unit like
those mentioned - particularly if they
are keypad programmable - are truly a
technological marvels since
individually, they have more
computing power in their central
processing units then was available to
the entire world prior to 1948! Now,
that's truly marvelous; and it's
technology and it didn’'t waste any
time gittin’ here.

Jes’ thirty years ago, if you could
find a locking mechanism that would
do what one of these locks can do
today, the CPU board would have
probably been as big as a refrigerator.
How’'d you like to try mounting
something like that on a door?

et me get away from locksmithin’
for a minute. If you stop to think
about it, you will quickly realize that

Continued on page 14
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Continued from page 11

before 1948 personal computers,
cellular phones, Velcro, microwave
ovens, fiber optics, Walkman’s , solar-
powered calculators, the interstate
highway system, portable telephones,
digital pagers, fax machines and a
thousand other gadgets and gizmos
that we see, use, buy and sell
everyday did not exist ! That's a whole
lot of change and it's technology that
made it possible.

f it weren't for technology and the
|changes that technology has brought
us, we could not sit in our service
vehicle, talking on a cellular phone to
a supplier eight states, two mountain
ranges and one major river away. We
wouldn't be able to fire up a lap-top
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computer or PC to get the information
to generate a key by code. To put a
little icin’ on the cake, so to speak, if it
weren’t for technology, we wouldn't
have code cutting equipment like
HPC'’s or Framon’s.

So keep in mind that the only thing
you need to know about technology is
that you must take advantage of it. In
order to take advantage of it, you need
to learn how to do things just a little
differently then you do now. You see,
the folks that are using cellulars, lap-
tops, PC’s and state-of-the-art code
cutting equipment are simply taking
advantage of positive changes that
have been fueled by an ever-growing
technology. By adapting to, and
utilizing, these technological changes,
savvy locksmiths are restructurin’ and

HPC, Inc.
Designing Excellence and
Manufacturing Quality
since 1956

rethinkin’ their approach to the way
they do bidness. And, by doin’ so,
they’re increasing their bottom line
(that is, their profits).

Why? Because it became feasible
(Or, perhaps, even expedient!) for
them to do so. The technology was
developed, made available to the trade
and was able to help those who
accepted it make more money. Simply
because they were willing to embrace
a new idea, accept change or
profitably utilize a new and different
piece of equipment or learn a better
way of doing a tedious job.

It didn’t matter whether the change
consisted of using a computer to
obtain code information or to generate
a master key chart or using a new type
of boring jig to install a deadbolt
quicker or installing and servicing an
electro-magnetic lockset, a PC-based
access control system in a multistory
or multi-location industrial complex,
commercial facility or a 200-unit
apartment complex.

When General Motors introduced
their “new” technology (the in-column
ignition switch) a lot of locksmiths
were reluctant to tackle the
disassembly of the steering column to
service one of these new-fangled
locks. Today, even a beginner seems
to take steering wheel tear-down in
stride. When Ford introduced it's 10-
cut ignition system in 1984-1/2, the
response in the trade was less then
enthusiastic. Today, most locksmiths
service these locks without giving it a
second thought.

Jes’ look back on what has
happened in the last decade in this
business. High-security locks that sent
locksmiths runnin’ are now being
regularly serviced by those same
locksmiths. Mechanical access,
electronic access, and good ol’ key
access systems are, or were, the
technological marvels of their day.
Today’s locksmith handles them all on
nearly a daily basis because they
made an effort to change with the
technology. Besides, every time a
product is invented or improved by
newer technological pressures or
demands, someone, somewhere, finds
a way to install, service, bypass or
improve upon it in a heart-beat.

L ike | said earlier, technology is
jes’ change. Change is growth.
And, growth ain’t nothing’ to be
afeared of! Technologically speakin’,
that is. Y’all heah me now?
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BYPASSING g
ON GUARD ¢
STEERING

WHEEL LocCkK

Simple and attractive,
using an easily made tool allows
the lock to be bypassed
as though a key were being used.

(800) 645-5808, has introduced steering wheel

lock called “on GUARD” WB90. It is made of solid
welded steel, and is brightly colored in yellow and red to
provide maximum visibility. The lock cylinder is made of
solid brass utilizing a 5 pin tumbler design. On the face
of each cylinder is a printed code. The cylinder is
housed within a hardened steel collar to provide
protection against attack. It is package in a blister pack
that is very appealing and is printed with sales features
listing its benefits. (See photograph 1.)

The appearance of this wheel lock is clean and

simplistic. It's paint finish gives an appearance of quality.

1S S The plastic coating over the portion that rests on top of

Tom Lynch ion ! the dashboard is durable. (See photograph 2.)

NOLO Manufacturing Corp. of Deer Park, N.Y.
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double sided convenient style. Code keys can be obtained by mailing the

code number to the address printed on the rear of the blister pack. The
cost for two keys, including postage and handling, is $8 U.S./ $12 Canadian. A
two week delivery time is quoted. (See photograph 3.)

on GUARD's use is as easy as stated on the packaging. It is easy to handle,

position and lock. (See photograph 4.) Storage was by far more convenient than

it's competitors. It slipped nicely under the passenger seats of the vehicles |

tested. Locking the device was a breeze. With one push on the face of the cylinder

I was able to engage the locking pin. No key was needed. Unlocking was just as

easy; even though the cylinder was now recessed deep into the protective housing,
I had no trouble inserting the key.

WOLO has produced a product that offers visual impact and ease of use. Their
packaging lends great appeal to the end user when contemplating purchase. They
have even included a window decal in each package. The list price made available to

me was approximately $41.95. The sales features printed on the packaging state that it
is better than the best, so | naturally took that as a challenge and began to investigate
it's serviceability and resistance.

The keys host a large bow for easy handling, are made of brass and are a

I began by installing the wheel lock on several different vehicles. It's ease of
installation was constant, but it did not completely immobilize the wheels from turning on

5. The “bump” found on the bottom of the lock
housing.
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6. A channel found in the lock housing is for the spring 7. An opening tool can be easily fashioned using spring
operated plunger. steel.
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8. Use the tool to depress the cylinder’s plunger and 9. The whole cylinderzan be removed from the
unlock the lock. housing.

10. With the cylinder removed, the plunger is visible. 11. Demonstrating how the tool depresses the
plunger.

all vehicles. As a matter of fact, | was able to turn the wheel enough so that I could slip it off the dash. Once off the dash, | was
able to maneuver slightly; but not without cracking myself in the knees or slamming the device into the dashboard.

hile deciding what method | was going to use to attack the cylinder | discovered a “bump” on
Nthe bottom side of the steel cylinder housing. (See photograph 5.) I then looked at the face of the
cylinder and discovered a channel running along the bottom of the cylinder housing. (See
photograph 6.) This channel is for the locking plunger that extends into the keeper, or
“bump’ as stated earlier. Because the plunger is spring loaded, a key is not
needed to depress it.

To make a tool to do this, take a piece of flat spring
steel that fits nicely into the channel (1/8” worked
great for me). Then bend the tip slightly;
approximately 20 degrees. It must be able to clear the
cylinder body when sliding down the channel. The
bend should be approximately 3/16” in length. (See
photograph 7.) Now take a file and file the bent tip into a
chisel cut.

With the to